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LinkedIn

• 450	  Million	  +	  Members
• Every	  Fortune	  500
• Every	  Major	  Government
• Most	  NGO’s
• Most	  Entrepreneurs
• 50%	  of	  Post	  Secondary	  Grads
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Fastest	  Path	  to	  ROI

“Use	  the	  internet	  to	  get	  off	  of	  the	  
internet!”
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LinkedIn	  is	  a	  lot	  like	  the	  gym
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Today:
• A	  12-‐point	  LinkedIn	  profile	  checklist	  
How	  to	  prospect	  and	  make	  
connections	  using	  LinkedIn
• How	  to	  identify	  and	  connect	  with	  
centers	  of	  influence	  
• Creating	  effective	  LinkedIn	  Pulse	  
Articles
• LinkedIn	  tips	  on	  saving	  time	  while	  
keeping	  your	  target	  market	  engaged	  
through	  content	  curation
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Incomplete	  Profile	  =
Networking	  like	  this	  guy:
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1)	  Title
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2)	  Complete	  Summary
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3)	  Positions	  Connected	  to	  Company	  Pages
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4)	  Outcome	  Based	  Position	  Descriptions	  
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5)	  Fully	  Complete	  Work	  History
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6)	  Professional	  Profile	  Photo
Yes!	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  No!
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7)	  Uses	  Rich	  Media
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8)	  Numerous	  Recommendations
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9)	  Significant	  Number	  of	  Connections
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10)	  LinkedIn	  Pulse	  Articles	  Published
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11)	  Regularly	  Updates
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12)	  Custom	  Url!	  	  
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Adding	  Connections

People	  you	  really know
People	  you	  sort-‐of	  know
People	  you	  don’t know
Only	  group	  one	  can	  be	  “blanket”	  added
For	  2&3	  customize	  and	  personalize
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Create	  and	  curate	  content	  that	  
resonates	  specifically	  with	  your	  

audience	  everyday.

Mind	  Share	  =	  Wallet	  $hare
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Share	  from	  the	  article	  
you	  are	  reading	  to:

-‐ Your	  home	  feed	  as	  an	  
update

-‐ Groups
-‐ To	  individuals	  
-‐ All	  at	  once
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8	  Things	  to	  Boost	  LinkedIn	  Pulse	  Readership

1. Use	  popular	  keywords	  in	  your	  
title

2. Use	  the	  keyword	  in	  your	  text,	  
especially	  in	  the	  1st sentence

3. Use	  a	  default	  image	  that	  
previews	  well

4. Use	  multiple	  images	  (even	  
video)

5. Try	  list	  posts
6. Focus	  on	  what	  helps	  (benefits	  

and	  results)
7. Write	  frequently
8. Promote	  in	  multiple	  channels	  

online
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Summary

•LinkedIn	  works	  if	  you	  work	  it
•But	  your	  best	  foot	  forward
•Make	  sharing,	  creating	  and	  curating	  a	  daily	  
discipline
•Get	  Sociable!
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Lets	  connect!

Linkedin:	  
http://linkedin.com/in/shanegibson
Online	  Sales	  Training:	  
http://langara.bc.ca/sales


